British estate agents face record high home stock as sellers must adjust prices amid international market shifts
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Estate agents in Britain are currently experiencing the highest stock of homes for sale in over seven years, creating an environment where buyers benefit from increased choice and competition. This surge in inventory is prompting a critical message for sellers: setting realistic asking prices is more important than ever to attract buyers effectively.
According to an analysis by Zoopla, homeowners across Britain have realised an average profit of £72,000 over the past 18 months, which equates to a 38% gross gain compared to their initial purchase prices. The average timeframe between buying and selling properties stands at nine years. Detached house sellers have enjoyed the most substantial profits, with average gains of £122,500 or 45%. However, with the growing supply of homes on the market, sellers need to calibrate their prices carefully to remain competitive.
Industry experts caution that overpricing homes can have adverse effects, including longer periods on the market, missed opportunities for early offers, and appraisal complications. When a property lingers unsold, it tends to lose visibility and buyer interest, which may lead potential purchasers to suspect underlying issues or perceive the seller as inflexible. Consequently, such homes often require steep price reductions later on, diminishing the seller’s net return and prolonging the selling process. The financial and strategic disadvantages of unrealistic pricing are increasingly acknowledged amidst the current market conditions.
Real estate professionals recommend several strategies to help sellers understand the importance of pricing accurately. These include calculating absorption rates to estimate the probability of selling within desired timeframes and highlighting the ongoing holding costs to illustrate the financial impact of slow sales. These approaches can assist sellers in making informed decisions that balance realistic expectations with market dynamics.
The trend towards realistic pricing and market balance is not unique to the UK. In the United States, for example, the housing market has recently seen a rise in the number of sellers reducing their listing prices, driven by higher mortgage rates and economic uncertainties. In February, 14.6% of home listings had price cuts, a figure up from 13.2% the previous year and marking a shift toward more balanced market conditions. While median home prices remain elevated, affordable mortgage rates continue to exert pressure on buyer affordability, forcing sellers to adjust expectations accordingly.
Major US cities like Seattle have witnessed nearly half of home sellers lowering asking prices in response to cooling market demand, despite increases in median home prices in some areas. This behaviour mirrors broader trends where sellers across various regions are dropping prices, offering incentives, or even withdrawing listings to adapt to reduced buyer activity and rising borrowing costs.
The heightened stock of homes for sale in Britain, combined with shifting market dynamics internationally, suggests a transitional phase in residential real estate where seller realism and strategic pricing will be vital. Buyers currently enjoy greater choice and leverage, underscoring the importance for sellers to align expectations with market realities to achieve successful transactions.
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